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NAGA is the National Alliance of General Founded in 1995 by a group of Membership in NAGA is intentionally

Agents. We are a Non Profit alliance of ~ wholesalers who saw the need for kept small in numbers but the membership
professional managing general agents/  the free exchange of ideas, finding leaves a big footprint. Our members market
wholesale brokers, working togetherto  ways to solve mutual problems, and  in almost all fifty states and have a combined
assist one another to further our building better communications with written premium in excess of a billion
professional goals. carriers and retailers. dollars annually.

Our objectives are simple and clear:

* Promote a better understanding of the excess and surplus lines
brokerage systems.

* To cooperate with other segments of the insurance industry for
the promotion and support of improvements in the business of
insurance for the benefit of the insuring public.

* To perpetuate the Independent Agency System.

We are here to give each other a helping hand. Finding markets,
staying abreast of the latest technology, exchanging marketing
ideas and working together to help build profitable excess and
surplus business

National Presence

When you talk to NAGA you are talking to the nation. From the
standpoint of distribution our members can give you national
representation right from the start. If you have a program or
product line you want to roll out, maybe a new marketing idea
to try, or you are looking for some real clout in the marketplace;
you need to talk to NAGA. We give you a national presence
combined with local expertise that a professional group like
NAGA delivers.
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Contacting NAGA

We meet twice a year. Our annual meeting is in the same city as the annual
NAPSLO convention. We also have a mid-year meeting in early March.

We encourage carriers and vendors to address our membership at our meetings.
Contact one of our members and let them know you want to find out more about
NAGA.

Chances are you are already doing business with a NAGA member. Ask them
how you can tap into this profitable resource.

For more information on contacting NAGA, please visit our website at
Www.nhagains.org.



Members

Atlantic Specialty Lines Virginia
Chris-Leef General Agency Kansas
Continental Special Risks, Inc. Georgia
Forest Insurance Facilities Louisiana
Granite Insurance Services, Inc. Colorado
Irvin B. Green & Assoc. Inc Florida
Jimcor Agencies New Jersey
E.A. Kelley Co. Rhode Island
London American Risk Texas
Specialists

Market Finders Insurance Group Kentucky
Ron Rothert Insurance Inc. Oregon
Robert A. Schneider Agency Minnesota
Triad Insurance Agency Hawaii
Tri-State General Insurance Maryland
Agency

Cameron M. Wilson & Michigan
Associates

Yates & Associates Insurance California
Services

The Insurance Center, An Alaska
Alaskan Corp

The Jack Nebel Companies [llinois
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